
YOUR 
GUIDE 
TO BUYING 
A HOME



FIND YOUR PERFECT  
HOME WITH US
Discovering your dream home starts with understanding what “home” means to you. By 
defining your goals, timelines, and ideal lifestyle, we can streamline your search process and 
ensure its success.

Our proven process begins with a consultation to redefine the home search experience, 
making it personal and tailored to your new adventure. We focus on one thing—YOU. Our 
dedicated associates are passionate about finding your perfect home, making them among 
the best in the business.

We know a home is more than just a place to live—it’s where memories are made. That’s why 
our local market experts understand the market, negotiate effectively, leverage technology, 
and guide you through every step of the buying process.

We’re here to identify opportunities and stand by your side until you’re 100% confident 
you’ve found the perfect home. Start your journey with us today.



MOVE CONFIDENTLY. 
It’s our anthem and mantra. By choosing a Berkshire Hathaway HomeServices Chicago agent, 
you have someone on your side and looking out for your best interests. You can search and 
buy with confidence, knowing that we’re with you at every step. 

HomeServices is our Middle Name

At our core, we’re about simplifying your journey to homeownership. With in-house mortgage 
lending, insurance, closing, and title services, along with home warranty options, we make 
the potentially complex process smoother.

Our integrated approach means everyone works together seamlessly, sharing information 
efficiently and minimizing paperwork. By choosing to work with our partners alongside your 
agent, you’re choosing the most efficient path to your new home—from mortgage pre-
approval to receiving the keys. 



YOUR PATH TO  
HOMEOWNERSHIP

Build Your  
Homebuying Team
Your team matters. Your Berkshire 
Hathaway HomeServices Chicago agent 
will be by your side, connecting you 
with experts like lenders, attorneys, 
inspectors, and more so you can focus 
on your dream home.

Budget & 
Pre-Approval Home Inspection  

& Attorney ReviewUnderstand your finances and get 
pre-approved for a mortgage to shop 
confidently and make strong offers. Schedule an inspection and negotiate 

repairs with your attorney’s guidance.

Home Wish List  
& Goals

View Homes

Make an Offer

Let’s explore your dreams and 
needs. Where do you want to live? 
What’s your timeline?

Craft a strong offer and negotiate with 
the seller to reach an agreement.

We’ll find properties and refine your wish list 
with market data for informed decisions.

Complete the mortgage process, including an 
appraisal and homeowners insurance.

Mortgage Application  
& Appraisal



8.  

9.  

10.  

Plan your move and transfer utilities while the seller 
completes repairs and the title company gets involved.

Getting Ready to Move

Clear to Close

Final Walk-through & Closing

Receive confirmation that your financing is ready,  
and the title company schedules your closing.

Do a final walk-through before signing mortgage paperwork and 
transferring ownership. Congratulations, you’re a homeowner!
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OUR RELATIONSHIP 
AGREEMENT
A Buyer Representation Agreement spells out how we will work together. It is signed by the 
buyer(s), the agent and the brokerage.

• What I will do for you and my responsibility to you.  

• How information is provided throughout your home search and offer. 

• Communicating with and working with other agents.

• Our agreed-upon compensation for buyer’s agent services. 



What a Buyer’s  
Agent Does for You 
A buyer’s agent represents your best interests at all times. 

As your buyer’s agent, I will give you personalized guidance 
and insight. Beyond showing homes, I will provide you with 
market knowledge about home pricing, guide you through 
seller negotiations and use my expertise to help you write a 
strong offer.



HOW BUYER’S  
AGENTS GET PAID
Understanding The Options 

You and your agent will agree on how much they will get paid in the event that you purchase 
a home. The amount of compensation may be a percentage of the purchase price or a flat 
dollar amount. This is paid to the buyer’s agent’s brokerage, usually at the time of closing.

By the Seller 
When listing a home, the seller may offer 
co-operative compensation that would pay 
a buyer’s agent, fully or partially. 

Through Sales Contract Negotiation
Terms of the sales contract may require the 
seller to pay compensation to the buyer’s agent 
even if it was not offered initially.  

By the Buyer
A buyer may pay the compensation directly.

Published March 2024. Subject to change.



My highest priority is helping you find and purchase a home that meets your goals. I will focus on 
searching for homes that match your desired criteria, location and budget. If one of your criteria is 
co-operative compensation, you can direct me to show you: 

•  All properties, regardless of whether the seller is offering to pay co-operative compensation  

•  Properties where the seller is offering to pay a portion of the co-operative compensation

•    Only those properties where the seller is offering co-operative compensation that is equal to or 
greater than what we have agreed I will be paid

While many buyers do not pay their 
agent’s compensation directly, it’s a 
common misunderstanding that buyer 
agent services are “free” to buyers. 



REAL ESTATE TERMS
A/I Contingency – An MLS status for a property 
that is under contract subject to attorney 
review and/or inspection.

Appraisal – An expert judgment or estimate of 
the value of real estate, made by an appraiser, 
generally for the purpose of establishing fair 
value in order to obtain a real estate loan.

CLOSING - Closing (or settlement) is the legal 
process of transferring ownership of a home 
from one person to another.

Closing Costs - All fees and charges paid at 
closing for services including the lender or 
mortgage broker, and certain other fees paid 
to third parties for services that the lender, 
state, county or municipality require the 
borrower to pay.

Contingent Offer – An offer to purchase 
that is dependent on another event, such as 
obtaining financing. 

CMA, Comparative Market Analysis – This 
report shows prices of recently listed or sold 
homes similar to your target property. The sold 
prices, known as comps, can help homeowners 
determine how much their home is worth in the 
current market.

Contract (Sales Contract) – The written 
agreement between two parties for the 
purchase of a property. 

Earnest Money – Earnest Money is a showing 
of commitment from the buyer to the seller. The 
buyer will entrust a dollar amount, usually 5% of 
the asking price, to a neutral party. If the seller 
rejects the buyer’s offer, the buyer will get their 
money back. If the seller accepts the offer and 
the buyer backs out for any reason, the buyer 
loses that money.

Escrow - Property or money held by a third 
party until the agreed upon obligations of a 
contract are met.

Escrow Account - Monies collected from 
the borrower’s installment payments for 
the purpose of paying property taxes and 
insurance. An escrow account is typically 
required when the loan is more than 80% of the 
property value.

Home Inspection - A professional inspection 
of a home to determine the condition of 
the property. The inspection should include 
an evaluation of the plumbing, heating and 
cooling systems, roof, wiring, foundation and 
pest infestation.

Homeowner’s Insurance - A policy that 
protects you and the lender from fire or flood, 
which damages the structure of the house; 
a liability, such as an injury to a visitor to your 
home; or damage to your personal property, 
such as your furniture, clothes or appliances 

Lien - Legal document used to create a security 
interest in another’s property. A lien is often 
given as a security for the payment of a debt. A 
lien can also be placed against a consumer for 
failure to pay what is owed.

Market Value - The worth of something 
determined by a willing buyer and seller in 
an open market. Market value can fluctuate 
depending on supply and demand and other 
market forces.

PITI - Refers to the combined monthly amount 
of Principal, Interest, Taxes and Insurance paid 
in the financing of real estate.

 
 



Pre-qualification - A mortgage lender has 
reviewed your financial records and believes you 
will qualify for a loan. 

Pre-approval – A conditional commitment 
from a lender that they will lend you the 
money for a mortgage. 

Private Mortgage Insurance (PMI) - Loans with 
smaller down payments involve  greater risk for 
the lender, who requires protection in case the 
loan goes into foreclosure. Anything less than 
20% down payment usually requires PMI.

Property Taxes - The annual real estate taxes 
charged to property owners based on the 
assessed value of the property.

Survey - A precise measurement of a 
property by a licensed surveyor, showing legal 
boundaries of a property and the dimensions 
and location of improvements.

Title - The right to, and the ownership of, 
property. A title or deed is sometimes used as 
proof of ownership of land.

Title Insurance - Protects the lender or owner 
against loss in the event of a property dispute. 
Lenders often require title insurance. 

Walk-Through - A common clause in a sales 
contract that allows the buyer to examine the 
property being purchased at a specified time 
immediately before the closing, for example, 
within the 24 hours before closing.
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HOME BUYER
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